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Private Credit’s Rapid Growth:
A Secular Trend

P R I VAT E W E A LT H S O LU T I O N S

Private credit has become a rapidly growing segment of the credit markets.1 This is  
no accident. The emergence of this diverse, $656 billion2 field is driven by long-term, 
secular trends that, in our view, are here to stay. 

Private credit as a sector refers to loans, bonds and other 
credit instruments that are issued in private offerings or 
issued by private companies. In this paper we explain what 
private credit is, the risks of the asset class, why it has proven 
attractive to borrowers and lenders alike, and how it has 
earned a place in a growing number of investment portfolios.

Private lending has many structural features which can provide 
an attractive risk-return profile. For instance, private loans tend 
to be relatively senior in the capital structure, often secured by 
property, plant or equipment, with meaningful covenants. The 
yield private credit investors may enjoy has historically been 
higher than those found in public markets.3 

Additionally, holders of private loans may be less reliant upon 
earnings growth or multiple expansion to achieve returns (as 
they often do when investing in equities); the borrowers need 
only repay their debt for private credit instruments to realize 
a return. As such, in today’s world of ultra-low or negative 
interest rates, challenged economic growth, and elevated 
public asset valuations, private credit may offer an attractive 
source of return and income potential.

We believe that several of the drivers of the field’s growth 
boil down to private credit’s appeal as a funding source for 
borrowers, even considering the higher rates borrowers 
tend to pay. In the private credit market, the execution of 
transactions is relatively rapid when compared to public 

1.	 Source: Bloomberg Businessweek, “How Private Credit Soared to Fuel Private Equity Boom,” June 2020.
2.	 Source: Preqin as of December 2019. The $656B size of the private credit market is calculated by the total dry powder and assets under management of U.S.-based managers.
3.	 Source: Morningstar, Cliffwater, December 31, 2019. See Exhibit 4.
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E X H I B I T 1:  Comparing Risk and Return across Select Asset Classes (15 Years Annualized) 

Source: Morningstar, Cliffwater Direct Lending Index, as of Dec. 31, 2019. Volatility is measured using standard deviation. Morningstar computes standard deviation using trailing 
monthly total returns for 15 years. All of the monthly standard deviations are then annualized and the volatility is expressed as a percentage. Private credit is represented by the 
Cliffwater Direct Lending Index, which measures unlevered, gross performance of U.S. middle market corporate loans, as represented by the asset-weighted performance of 
the underlying assets of business development companies. Senior loans refers to broadly syndicated loans and is represented by the S&P/LSTA Leveraged Loan Index, which 
measures the performance of the US leveraged loan market based upon market weightings, spreads and interest payments. High Yield is represented by the Bloomberg Barclays 
US High Yield Index; Treasuries is represented by the Bloomberg Barclays US Treasury Index; Corporates is represented by Bloomberg Barclays US Corporate Bond Index; 
Investment Grade Bonds is represented by the Bloomberg Barclays US Aggregate Bond Index. Please see additional disclosures at the end of this document.
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markets, and there may be greater certainty that deals 
ultimately close as there are generally no changing terms 
depending on market conditions between signing and closing. 
Moreover, loans can be structured in a f lexible manner, 
according to the needs of borrowers and lenders alike, 
another attractive feature for market participants. We believe 
these features will continue to exist regardless of the macro 
environment.

In the past, borrowers tended to engage private loans as an 
option when they could not tap public markets. Today, many 
see the benefits and f lexibility of working with a private lender 
and private credit has grown as a sector (See Exhibit 2). Private 
lenders often act as partners; their presence can be especially 
valuable during challenging market environments. Then there 
are matters of sheer speed and convenience. For instance, 
the roadshows often required to issue debt in public markets, 
ratings-agency presentations or public financial disclosures 
frequently are not present. The holder of debt is often a single 
institution, and the institution is known to the borrower, 
which is one of the reasons private credit promotes more of a 
partnership mentality. The result is a market where a growing 
number of participants can move quickly in competitive 
processes with sophisticated counterparties, and capital 
structure needs can be addressed despite varying complexity.

Private Credit: Not A ‘Bubble’

Some market commentators have characterized the rapid 
growth in private credit as unsustainable. There are a number 
of reasons why we take a different view. One is the rise of 
private markets generally, as more investors face a possibility 
of low returns in public markets and therefore may seek out 
alternatives. Another is the secular decline of syndicated bank 
lending,4 which created a vacuum that private credit helps to 
fill.  A third is that private credit is, in our view, still relatively 
small ( just under 20%) as a proportion of overall credit 
markets even after its growth in recent years (Exhibit 2).

Additionally, substantial undeployed capital exists in the 
private equity space, and fundraising has been strong in areas 
of private credit such as direct lending.5 One of private credit’s 
differentiators is sponsor-backed lending, which is the practice 
of providing financing to companies backed by private equity 
sponsors who play an active role in the management of these 
companies. Under sponsor-backed lending arrangements, 
both sponsors and, to a lesser extent, lenders play an active 
role in the management and operations of the business. This is 
distinct from passive ownership and one of the key operating 
levers in the space. Heading into the Coronavirus-induced 
market selloff of 2020, sponsor-backed companies enjoyed 
record levels of cash reserves with which to navigate a more 
challenging environment.5

4.	 Source: LCD, Preqin, December 2019. U.S. bank participation in lending declined from 25% in 2005 to 14% in 2019.
5.	 Source: Preqin and Pitchbook, as of March/April 2020. Private equity “undeployed capital” stood at $860 billion as of April 2020. Direct lending fundraising was $11.3 billion  

for the three months ending March 31.
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Source: Preqin, Credit Suisse, As of 12/31/2019; Private Credit as of 12/31/2019. Total credit market defined as the aggregate of the high yield bond, senior loan,  
and private credit markets. Senior loans refers to broadly syndicated loans.
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All these are reasons that we believe the market—which is 
comprised approximately 70% of institutional investors6 and 
until recently was difficult for individual investors to access— 
is in the early innings of its expansion.

What is Sponsor-Backed Lending, and Why Does it Matter?

Sponsor-backed lending is the practice of providing financing 
to companies backed by private equity sponsors who play 
an active role in the management of these companies. The 
relationship between lenders and borrowers in a sponsor-
backed lending context differs from more conventional lending 
in important ways. For one, lenders may be more actively 
involved in corporate decision-making, including providing 
assistance to companies to restructure for future growth and/
or navigating a path through crisis. Additionally, borrowers 
may be able to partner with relatively sophisticated lenders 
who can bring to bear financing support and operational 
expertise. In sponsor-backed lending, the typical term of an 
investment is 3-to-6 years. When private equity sponsors exit 
their investment, lenders are repaid or in some instances may 
remain a lender. Because of the terms and factors related to 
speed, convenience, and ease, direct lenders are typically able 
to charge a premium in sponsor-backed lending (Exhibit 3).

Relatively Attractive Terms for Lenders  
Compared to Loans in Public Markets

In private credit, lenders generally negotiate terms directly 
with borrowers. Negotiating directly can result in better 
structures which often include lower leverage, additional 
collateral and maintenance covenants. Economics can be 
enhanced by up-front fees and call protection. A partnership 
mindset can also lead to better access to management for 
deal due diligence and ongoing monitoring.

Risks and Tradeoffs

Investors in private credit funds take credit risk when 
investing in private credit. They rely on the quality of the 
due diligence process of the lender to minimize the risk of 
defaults. In addition, investors face risks associated with 
leverage, potential conflicts of interest and securities which 
are generally below investment grade or not rated. Liquidity 
is another risk; investors experience lower liquidity in private 
credit compared to public markets. Capital invested in funds 
with limited liquidity is locked up for periods which require 
investors to assess the liquidity of their overall portfolios. 
Investors who face liquidity needs will find it advantageous  
to source that liquidity from other, less restricted parts  
of their portfolio. 

E X H I B I T 3:  Yield Comparison of Direct Loans and Leveraged Loans Index (%)

9.5%

Cliffwater Direct 
Lending Index

Credit Suisse 
Leveraged Loan Index

5.7%

L + 740bps

L + 356bps

Source: Cliffwater Direct Lending Index, Credit Suisse Leveraged Loan Index, as of December 31, 2019. Figures represent one-year annualized yields.

Borrower interest in private financing  
due to: �

	� Faster execution and higher certainty to close 
compared to public markets

	� Ability to partner with sophisticated lenders 
and have structuring flexibility 

	� Terms are less likely to change due to market 
conditions once terms are set

	� More efficient process with less management 
distraction

	� Private assets with few public disclosure 
requirements

6.	 Source: Preqin data, June 2020. 
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E X H I B I T 4: Yield Comparison across Fixed Income Asset Classes (1-Year)

Private Credit: Why Now?
Below are two reasons why we believe private credit  
makes sense in today’s market.

Income Potential in a Low Interest-rate Environment

As of June 2020, with bond yields near record lows, private 
credit yields stood at significantly higher levels than the yields 
offered by senior loans or high yield bonds (Exhibit 4). These 
higher yields may prove attractive to investors searching for 
income in today’s low-rate environment. In addition, private 
loans are typically negotiated with Libor floors, to further 
protect income.

Potential for Steady Performance during  
and after Market Dislocations

Private credit may offer the potential for shallower maximum 
downturn than other credit products, such as senior loans 
or high yield bonds. While it remains to be seen how private 
credit will perform through the entirety of the Coronavirus 
pandemic and its aftermath, private credit experienced a 

shallower maximum downturn than senior loans or high yield 
bonds in the Global Financial Crisis of 2007-2008.7 During 
that crisis, senior loans and high yield bonds experienced 
maximum drawdowns of -29.1% and -26.2%, respectively. 
Private credit, however, saw a maximum downturn of -7.7% 
during the same period.8

Where Private Credit May Fit  
in Investment Portfolios
Investors may ask how private credit f its into investment 
portfolios. One way to answer the question is to consider 
goals. For instance, private credit may be especially helpful 
in alleviating the pressure that an ultra-low interest rate 
environment places on distributions in income portfolios. 
Private credit could be a complement to, or substitute 
for, income-oriented allocations such as high yield bonds, 
dividend-oriented equities, or other f ixed income sleeves. 
Private credit can also be used to diversify return streams 
within a f ixed income portfolio.

7.	 Source: Morningstar data, as of July 2020.
8.	 Source: Morningstar and Cliffwater, as of June 2020.
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Source: Morningstar, Cliffwater, as of 12/31/19. In the chart, Private Credit is represented by the Cliffwater Direct Lending Index, which measures unlevered, gross performance 
of U.S. middle market corporate loans, as represented by the asset-weighted performance of the underlying assets of business development companies. Private Credit is subject 
to credit risk and is generally rated below investment grade. Senior loans refers to broadly syndicated loans and is represented by the S&P/LSTA Leveraged Loan Index, which 
measures the performance of the US leveraged loan market based upon market weightings, spreads and interest payments. Senior loans are subject to default risk and are generally 
rated below investment grade. High Yield Bonds are represented by the Bloomberg Barclays US High Yield Index. High yield bonds are rated below investment grade and subject to 
default risk and interest rate risk. Treasuries are represented by the Bloomberg Barclays US Treasury Index. Treasuries are subject to interest rate risk but are guaranteed as to the 
timely payment of principal and interest. Corporates is represented by Bloomberg Barclays US Corporate Bond Index. Increases in interest rates may cause the price of corporate 
bonds to decrease. Corporate bonds are also subject to credit risk. Investment Grade Bonds is represented by the Bloomberg Barclays US Aggregate Bond Index. Increases in 
interest rates may cause the price of investment grade corporate bonds to decrease. Investment grade corporate bonds are also subject to credit risk. For more information on 
these indices please see the Index Definitions section at the back of this brochure. Indices are unmanaged, do not reflect the deduction of fees and expenses, and are not available 
for direct investment. The indices presented represent investments that have material differences from an investment in any fund including those related to vehicle structure, 
investment objectives and restrictions, risks, fluctuation of principal, safety guarantees or insurance, fees and expenses, liquidity and tax treatment. Past performance is not 
necessarily indicative of future results, and there can be no assurance that Blackstone Credit will achieve comparable results or that Blackstone Credit will be able to implement 
its investment strategy or achieve its investment objectives. Portfolio diversification does not guarantee profit or protect against loss. For more information please see additional 
disclosures at the end of this document.



Important Disclosures
This document (together with any attachments, appendices, and 
related materials, the “Materials”)  is provided on a confidential basis for 
informational purposes only and is not, and may not be relied on in any 
manner as legal, tax, investment, accounting or other advice or as an offer 
to sell, or a solicitation of an offer to buy, any security or instrument in or 
to participate in any trading strategy with GSO Capital Partners LP or its 
affiliates in the GSO credit-focused business of The Blackstone Group Inc. 
(together with its affiliates, “Blackstone”), including without limitation, GSO 
Asset Management, LLC (collectively, “GSO”) or any fund or separately 
managed account currently or to be sponsored, managed, advised or 
sub-advised or pursued by GSO (each, a “Fund”), nor shall it or the fact of 
its distribution form the basis of, or be relied on in connection with, any 
contract or investment decision. If such offer is made, it will only be made 
by means of an offering memorandum or private placement memorandum 
(collectively with additional offering documents, the “Offering Documents”), 
which would contain material information (including certain risks of 
investing in such Fund) not contained in the Materials and which would 
supersede and qualify in its entirety the information set forth in the 
Materials. Any decision to invest in a Fund should be made after reviewing 
the Offering Documents of such Fund, conducting such investigations as 
the investor deems necessary and consulting the investor’s own financial, 
legal, accounting and tax advisers to make an independent determination 
of the suitability and consequences of an investment in such Fund. In the 
event that the descriptions or terms described herein are inconsistent with 
or contrary to the descriptions in or terms of the Offering Documents, 
the Offering Documents shall control. None of Blackstone, its funds, nor 
any of their affiliates makes any representation or warranty, express or 
implied, as to the accuracy or completeness of the information contained 
herein and nothing contained herein should be relied upon as a promise 
or representation as to past or future performance of a Fund or any other 
entity, transaction, or investment. All information is as of June 30, 2020 (the 
“Reporting Date”), unless otherwise indicated and may change materially in 
the future. Capitalized terms used herein but not otherwise defined have 
the meanings set forth in the Offering Documents.

The Materials may contain highly confidential information regarding 
Blackstone and a Fund’s investments, strategy and organization. Your 
acceptance of the Materials constitutes your agreement that the Materials 
are designated as “trade secret” and “highly confidential” by Blackstone and 
are neither publicly available nor do they constitute a public record and that 
you shall (i) keep confidential all the information contained in the Materials, 
as well as any information derived by you from the information contained in 
the Materials (collectively, “Confidential Information”) and not disclose any 
such Confidential Information to any other person (including in response to 
any Freedom of Information Act, public records statute, or similar request), 
(ii) not use any of the Confidential Information for any purpose other than 
to evaluate or monitor investments in a Fund, (iii) not use the Confidential 
Information for purposes of trading securities, including, without 
limitation, securities of Blackstone or its portfolio companies, (iv) not copy 
the Materials without the prior consent of Blackstone and (v) promptly 
return any or all of the Materials and copies hereof to Blackstone upon 
Blackstone’s request, in each case subject to the confidentiality provisions 
more fully set forth in a Fund’s Offering Documents and any other written 
agreement(s) between the recipient and Blackstone, a current or potential 
portfolio company, or a third-party service provider engaged by Blackstone 
in connection with evaluation of a potential investment opportunity.

Blackstone Securities Partners L.P. (“BSP”) is a broker-dealer whose 
purpose is to distribute Blackstone managed or affiliated products. BSP 
provides services to its Blackstone affiliates, not to investors in its funds, 
strategies or other products. BSP does not make any recommendation 
regarding, and will not monitor, any investment. As such, when BSP 

presents an investment strategy or product to an investor, BSP does not 
collect the information necessary to determine—and BSP does not engage 
in a determination regarding—whether an investment in the strategy 
or product is in the best interests of, or is suitable for, the investor. You 
should exercise your own judgment and/or consult with a professional 
advisor to determine whether it is advisable for you to invest in any 
Blackstone strategy or product. Please note that BSP may not provide the 
kinds of financial services that you might expect from another financial 
intermediary, such as overseeing any brokerage or similar account. For 
financial advice relating to an investment in any Blackstone strategy or 
product, contact your own professional advisor.

In considering any investment performance information contained in 
the Materials, prospective investors should bear in mind that past or 
projected performance is not necessarily indicative of future results 
and there can be no assurance that a Fund will achieve comparable 
results, implement its investment strategy, achieve its objectives or 
avoid substantial losses or that any expected returns will be met.

Blackstone Proprietary Data. Certain information and data provided 
herein may be based on Blackstone proprietary knowledge and data. 
Portfolio companies may provide proprietary market data to Blackstone, 
including about local market supply and demand conditions, current 
market rents and operating expenses, capital expenditures, and valuations 
for multiple assets. Such proprietary market data is used by Blackstone 
to evaluate market trends as well as to underwrite potential and existing 
investments. While Blackstone currently believes that such information 
is reliable for purposes used herein, it is subject to change, and ref lects 
Blackstone’s opinion as to whether the amount, nature and quality of the 
data is sufficient for the applicable conclusion, and no representations are 
made as to the accuracy or completeness thereof. 

Conflicts of Interest. There may be occasions when a Fund’s general 
partner and/or the investment advisor, and their affiliates will encounter 
potential conflicts of interest in connection with such Fund’s activities 
including, without limitation, the allocation of investment opportunities, 
relationships with Blackstone’s and its affiliates’ investment banking and 
advisory clients, and the diverse interests of such Fund’s investor group.

Epidemics/Pandemics. Certain countries have been susceptible to 
epidemics which may be designated as pandemics by world health 
authorities, most recently COVID-19. The outbreak of such epidemics, 
together with any resulting restrictions on travel or quarantines imposed, 
has had and will continue to have a negative impact on the economy and 
business activity globally (including in the countries in which the Fund 
invests), and thereby is expected to adversely affect the performance of 
the Fund’s Investments. Furthermore, the rapid development of epidemics 
could preclude prediction as to their ultimate adverse impact on economic 
and market conditions, and, as a result, presents material uncertainty and 
risk with respect to the Fund and the performance of its Investments.

ERISA Fiduciary Disclosure. The foregoing information has not been 
provided in a fiduciary capacity under ERISA, and it is not intended to be, 
and should not be considered as, impartial investment advice.

Forward-Looking Statements.  Certain information contained in the 
Materials constitutes “forward-looking statements,” which can be identified 
by the use of forward-looking terminology or the negatives thereof. 
These may include financial predictions estimates and their underlying 
assumptions, statements about plans, objectives and expectations with 
respect to future operations, and statements regarding future performance. 
Such forward-looking statements are inherently uncertain and there are 
or may be important factors that could cause actual outcomes or results 
to differ materially from those indicated in such statements. Blackstone 
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believes these factors include but are not limited to those described under 
the section entitled “Risk Factors” in its Annual Report on Form 10-K for the 
fiscal year ended December 31, 2019, and any such updated factors included 
in its periodic filings with the Securities and Exchange Commission, which 
are accessible on the SEC’s website at www.sec.gov. These factors should 
not be construed as exhaustive and should be read in conjunction with the 
other cautionary statements that are included in the Materials and in the 
filings. Blackstone undertakes no obligation to publicly update or review any 
forward-looking statement, whether as a result of new information, future 
developments or otherwise. 

Highly Competitive Market for Investment Opportunities.  The activity 
of identifying, completing and realizing attractive investments is highly 
competitive, and involves a high degree of uncertainty. There can be 
no assurance that a Fund will be able to locate, consummate and exit 
investments that satisfy its objectives or realize upon their values or 
that a Fund will be able to fully invest its committed capital. There is no 
guarantee that investment opportunities will be allocated to a Fund and/
or that the activities of Blackstone’s other funds will not adversely affect 
the interests of such Fund. 

Index Comparison. The volatility and risk profile of the indices presented 
is likely to be materially different from that of a Fund. In addition, the 
indices employ different investment guidelines and criteria than a Fund 
and do not employ leverage; as a result, the holdings in a Fund and the 
liquidity of such holdings may differ significantly from the securities that 
comprise the indices. The indices are not subject to fees or expenses and it 
may not be possible to invest in the indices. The performance of the indices 
has not been selected to represent an appropriate benchmark to compare 
to a Fund’s performance, but rather is disclosed to allow for comparison of 
a Fund’s performance to that of well-known and widely recognized indices. 
A summary of the investment guidelines for the indices presented are 
available upon request. In the case of equity indices, performance of the 
indices ref lects the reinvestment of dividends.

Index Definitions. The Cliffwater Direct Lending Index (CDLI) seeks to 
measure the unlevered, gross of fee performance of U.S. middle market 
corporate loans, as represented by the asset-weighted performance of the 
underlying assets of Business Development Companies (BDCs), including 
both exchange-traded and unlisted BDCs, subject to certain eligibility 
requirements. The S&P/LSTA Leveraged Loan Index is a market value 
weighted index designed to measure the performance of the US leveraged 
loan market based upon market weightings, spreads and interest payments. 
The Bloomberg Barclays US Corporate High Yield Index measures the 
USD-denominated, high yield, fixed-rate corporate bond market. Securities 
are classified as high yield if the middle rating of Moody’s, Fitch and S&P 
is Ba1/BB+/BB+ or below. The Bloomberg Barclays US Treasury Index 
is a rules-based, market-value weighted index engineered to measure the 
performance and characteristics of fixed rate coupon US Treasuries which 
have a maturity greater than 12 months. To be included in the index a 
security must have a minimum par amount of 1,000MM. The Bloomberg 
Barclays US Corporate Bond Index measures the investment grade, 
fixed-rate, taxable corporate bond market. The Bloomberg Barclays US 
Aggregate Bond Index represents securities that are SEC-registered, 
taxable, and dollar denominated. The index covers the U.S. investment 
grade fixed rate bond market, with index components for government 
and corporate securities, mortgage pass-through securities, and asset 
backed securities. These major sectors are subdivided into more specific 
indices that are calculated and reported on a regular basis. The Credit 
Suisse Leveraged Loan Index is a market-weighted index that tracks the 
performance of institutional leveraged loans.

Leverage; Borrowings Under a Subscription Facility. A Fund may use 
leverage, and a Fund may utilize borrowings from the Blackstone Group 
Inc. or under its subscription-based credit facility in advance of or in 

lieu of receiving investors’ capital contributions. The use of leverage or 
borrowings magnifies investment, market and certain other risks and may 
be significant. A Fund’s performance will be affected by the availability 
and terms of any leverage as such leverage will enhance returns from 
investments to the extent such returns exceed the costs of borrowings 
by such Fund. The leveraged capital structure of such assets will increase 
their exposure to certain factors such as rising interest rates, downturns in 
the economy, or deterioration in the financial condition of such assets or 
industry. In the event an investment cannot generate adequate cash f low 
to meet its debt service, a Fund may suffer a partial or total loss of capital 
invested in the investment, which may adversely affect the returns of such 
Fund. In the case of borrowings used in advance of or in lieu of receiving 
investors’ capital contributions, such use will result in higher or lower 
reported returns than if investors’ capital had been contributed at the 
inception of an investment because calculations of returns to investors are 
based on the payment date of investors’ capital contributions. In addition, 
because a Fund will pay all expenses, including interest, associated with 
the use of leverage or borrowings, investors will indirectly bear such costs.

Material, Non-Public Information. In connection with other activities 
of Blackstone, certain Blackstone personnel may acquire confidential 
or material non-public information or be restricted from initiating 
transactions in certain securities, including on a Fund’s behalf. As such, 
a Fund may not be able to initiate a transaction or sell an investment. In 
addition, policies and procedures maintained by Blackstone to deter the 
inappropriate sharing of material non-public information may limit the 
ability of Blackstone personnel to share information with personnel in 
Blackstone’s other business groups, which may ultimately reduce the 
positive synergies expected to be realized by a Fund as part of the broader 
Blackstone investment platform.

No Assurance of Investment Return. Prospective investors should be 
aware that an investment in a Fund is speculative and involves a high degree 
of risk. There can be no assurance that a Fund will achieve comparable 
results, implement its investment strategy, achieve its objectives or avoid 
substantial losses or that any expected returns will be met. A Fund’s 
performance may be volatile. An investment should only be considered by 
sophisticated investors who can afford to lose all or a substantial amount 
of their investment. A Fund’s fees and expenses may offset or exceed its 
profits.

Opinions. Opinions expressed ref lect the current opinions of Blackstone 
as of the date appearing in the Materials only and are based on Blackstone’s 
opinions of the current market environment, which is subject to change. 
Certain information contained in the Materials discusses general market 
activity, industry or sector trends, or other broad-based economic, 
market or political conditions and should not be construed as research or 
investment advice.  

Reliance on Key Management Personnel. The success of a Fund will 
depend, in large part, upon the skill and expertise of certain Blackstone 
professionals. In the event of the death, disability or departure of any key 
Blackstone professionals, the business and the performance of a Fund may 
be adversely affected. 

Target Allocations. There can be no assurance that a Fund will achieve 
its objectives or avoid substantial losses. Allocation strategies and targets 
depend on a variety of factors, including prevailing market conditions and 
investment availability. There is no guarantee that such strategies and 
targets will be achieved and any particular investment may not meet the 
target criteria.

Third Party Information. Certain information contained in the Materials 
has been obtained from sources outside Blackstone, which in certain cases 
have not been updated through the date hereof. While such information 
is believed to be reliable for purposes used herein, no representations are 
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Blackstone Securities Partners L.P., a subsidiary of The Blackstone Group Inc. (“Blackstone”) through which Blackstone conducts its capital markets 
business and certain of its fund marketing and distribution, member FINRA

made as to the accuracy or completeness thereof and none of Blackstone, 
its funds, nor any of their affiliates takes any responsibility for, and has not 
independently verified, any such information. In particular, you should note 
that, since many investments of the Funds may be unquoted, net asset 
value figures in relation to Funds may be based wholly or partly on estimates 
of the values of such funds’ investments provided by the originating banks 
of those underlying investments or other market counterparties, which 
estimates may themselves have been subject to no verification or auditing 
process or may relate to a valuation at a date before the relevant net 
asset valuation for such fund, or which have otherwise been estimated by 
Blackstone.

The Materials may contain information obtained from third parties, 
including ratings from credit ratings agencies such as Standard & Poor’s.  
Reproduction and distribution of third party content in any form is prohibited 
except with the prior written permission of the related third party.  Third 
party content providers do not guarantee the accuracy, completeness, 
timeliness or availability of any information, including ratings, and are not 
responsible for any errors or omissions (negligent or otherwise), regardless 
of the cause, or for the results obtained from the use of such content.  
THIRD PARTY CONTENT PROVIDERS GIVE NO EXPRESS OR IMPLIED 
WARRANTIES, INCLUDING, BUT NOT LIMITED TO, ANY WARRANTIES 
OF MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE OR 
USE.  THIRD PARTY CONTENT PROVIDERS SHALL NOT BE LIABLE FOR 
ANY DIRECT, INDIRECT, INCIDENTAL, EXEMPLARY, COMPENSATORY, 
PUNITIVE, SPECIAL OR CONSEQUENTIAL DAMAGES, COSTS, EXPENSES, 
LEGAL FEES, OR LOSSES (INCLUDING LOST INCOME OR PROFITS 
AND OPPORTUNITY COSTS OR LOSSES COSTS BY NEGLIGENCE) IN 
CONNECTION WITH ANY USE OF THEIR CONTENT, INCLUDING RATINGS.  
Credit ratings are statements of opinions and are not statements of fact or 
recommendations to purchase, hold or sell securities.  They do not address 
the suitability of securities or the suitability of securities for investment 
purposes, and should not be relied on as investment advice.

Trends. There can be no assurances that any of the trends described 
herein will continue or will not reverse. Past events and trends do not imply, 
predict or guarantee, and are not necessarily indicative of, future events 
or results. 

Notice to Residents of Australia
The provision of this document to any person does not constitute an 
offer of securities or financial products of any kind to that person or an 
invitation to that person to apply for securities or financial products of 
any kind. Any such offer or invitation will only be extended to a person 
in Australia under the terms of a separate document (such as a private 
placement memorandum), containing the full terms and conditions of any 
such offer or invitation. This document is not a disclosure document for the 
purposes of the Australian Corporations Act 2001 (Cth) (Act) and has not 
been lodged with the Australian Securities and Investments Commission. 

This document is provided only for use by persons who are wholesale clients 
for the purposes of the Act (Wholesale Client). Any securities or financial 
products described in, or services that may be referred to or provided in 
connection with, this document are not made available to any person who 
is a retail client for the purposes of the Act. By accepting this document, 
you expressly acknowledge and represent that you are a Wholesale Client. 
This document is not intended to be distributed or passed on, directly or 
indirectly, to any other class of persons in Australia.

Any person to whom the securities or financial products described in this 
document are issued must not, within 12 months after the issue, offer, 
transfer or assign that security or financial product to investors in Australia 
except in circumstances where disclosure to investors is not required 
under the Act. 

The information in this document has been prepared without taking into 
account any recipient’s investment objectives, financial situation, taxation 
position or particular needs or requirements and should not be relied on 
for the purposes of making any investment decision. Before acting on the 
information the investor should consider its appropriateness having regard 
to their objectives, financial situation and needs. 

This document has not been prepared only for Australian investors. It: 

	� may contain references to dollar amounts which are not Australian 
dollars; 

	� may contain financial information which is not prepared in accordance 
with Australian law or practices; 

	� may not address risks associated with investment in foreign currency 
denominated investments; and 

	� may not address Australian tax issues.

To the extent that this document contains financial product advice, that 
advice is provided by, or on behalf of, The Blackstone Group (Australia) Pty 
Limited ACN 149 142 058. The Blackstone Group (Australia) Pty Limited 
holds an Australian financial services licence authorising it to provide 
financial services in Australia (AFSL 408376).


